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REAL ESTATE ACADEMY

c THE ROLE ON A NJ LICENSED REAL ESTATE

SESSION P —
OBJECTIVES

COURSE OVERVIEW

This session is desighed for individuals
interested in starting a career in real estate
in New Jersey and enrolling in the 75-Hour

COURSE CURRICULIM

New Jersey Real Estate Salesperson
Course. Attendees will learn about the
licensing process, course requirements,
state exam, and career opportunities
available with a real estate license, making
it ideal for anyone exploring a flexible and
entrepreneurial career in real estate.

CAREER OPPORTUNITIES

ABOUT EXODUS REAL ESTATE ACADEMY

Q&A
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REAL ESTATE ACADEMY

LICENSED REAL ESTATE SALESPERSON

Definition:

A person licensed by the New Jersey Real Estate Commission who, for
compensation or the expectation of compensation, is employed by and
works under the supervision of a licensed real estate broker to perform real
estate brokerage activities for others, such as listing, selling, buying, leasing,
renting, or negotiating real estate.

New Jersey Statutes Annotated (N.J.S.A.) 45:15-3
“Real estate salesperson’ means any person who, for compensation, valuable
consideration, or commission, is employed by or affiliated with a licensed real
estate broker to sell, exchange, buy, rent or offer or attempt to negotiate a
sale, exchange, purchase or rental of real estate, or an interest therein, for
others.”
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REAL ESTATE ACADEMY

CORE RESPONSIBILITIES

1.CLIENT REPRESENTATION 2.LISTING & PROPERTY PREPARATION

Represents buyers, sellers, landlords, and tenants Conduct property evaluations and comparative market
in real estate transactions. analyses (CMAs)

. . . . . . Advise sellers on pricing, staging, and market timin
Explains agency relationships and fiduciary duties P 9, stading d

to clients. Collect property details, disclosures, and required

documentation
Acts in the best interest of clients while treating all

parties honestly and fairly. Prepare listings for MLS and brokerage marketing
platforms

3 MARKETING & PROMOTION 4.SHOWING PROPERTIES

« Market properties through: « Schedule and conduct property showings
o MLS systems
o Online platforms and social media
o Open houses and broker tours

- Answer buyer/tenant questions about features,
pricing, and process

o Create marketing materials (photos,
descriptions, flyers)

e Promote listings in compliance with fair
housing laws

- Provide neighborhood and market insights
(without violating fair housing rules)

- Collect feedback and report it to the client
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REAL ESTATE ACADEMY

CORE RESPONSIBILITIES

5.NEGOTIATION & OFFER MANAGEMENT 6. TRANSACTION COORDINATION

Present offers, counteroffers, and lease Assist with contract execution and required
terms addenda

Coordinate inspections, appraisals, and walk-
throughs

Track deadlines and contingencies
Communicate with lenders, attorneys, inspectors,

Negotiate price, contingencies, timelines,
and concessions
Explain contract terms clearly (without

giving legal advice) and title companies

Ensure all parties understand their Support the process through closing or lease
obligations Sle]allale]

7.LEGAL & ETHICAL COMPLIANCE

- Follow state licensing laws and broker
policies

- Comply with Fair Housing, anti-discrimination,
and consumer protection laws

- Avoid misrepresentation, fraud, or
unauthorized practice of law

- Maintain accurate records
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REAL ESTATE ACADEMY

LICENSING PROCESS

Pass the 75-Hour NJ Real Estate Salesperson School & State Exam
Minimum age: 18 years old.
Education: High school diploma or equivalent (GED).

U.S. citizenship is not required, but you must have legal authorization to work in the U.S.
(Social Security Number or (ITIN) Individual Taxpayer Identification Number

Fingerprints and Background check required; certain criminal convictions can prevent

licensure . Anyone with legal/record concerns should review NJ Real Estate Commission
guidance and/or consult an attorney if needed
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REAL ESTATE ACADEMY

COURSE OVERVIEW
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Live instructor-led Zoom classes in meeting mode (you can unmute & interact)

The 75-hour pre-licensing course is the state-mandated education requirement you must complete before
you qualify to sit for the New Jersey Real Estate Salesperson licensing exam.

Students may not miss more than 20% (15 hours) of class time. If more than 20% of class time is missed, the
class must be started over. All classes start on time.If a student is more than 15 minutes late to a class,
either at the start of after a break, that time will be counted toward the 15 hours stated previously.
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